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What is Peer-to-Peer Fundraising?

Peer-to-Peer Fundraising is an opportunity to...

● Leverage your passionate supporters to rally behind your cause and 

fundraise on your organization’s behalf

● Share personal stories and connections to your cause with a new 

network of potential supporters to expand your reach

● Create personal fundraising pages for your supporters as a spin-off to 

your main campaign

● Multiply your followers - and influence - on social media



Crowdfunding vs. P2P



Benefits of P2P Fundraising

● Reach - Expands your reach to a new network of potential 

donors by tapping into your fundraiser’s network

● Stewardship - Provides a new opportunity to engage with 

existing supporters by sharing their personal connections

● Engagement - Establishes more vested interest in your 

organization through active supporter participation

● Trust - Highlights your existing connections with passionate 

supporters, making donors confident in your cause

● Fun - Creates an opportunity for friendly competition and social 

sharing during the big event!



P2P Impact

● New Donors

● More Donors

● Dollars Raised

● Social Engagement

● Contact Information



P2P during The Great Give 2019

● 337 P2P’s were successful in raising funds for 61 organizations

○ Total raised just by P2P fundraisers: $171,612.25

○ Total donors that gave through P2P: 3,187

○ Average raised by each P2P: $512.23

● Average amount raised by organizations with P2P = $12,430.38

● Average amount raised by organizations without P2P = 

$2,917.38



P2P during The Great Give 2019

● 722 P2P’s signed up on behalf of 81 organizations 

○ 385 P2P’s raised $0

○ 20 organizations had P2P’s with no results 

● 337 P2P’s with $0 raised were recruited by organization admins



Shelton High School Robotics Team 
and Shelton FLL

● 35 Fundraisers raised $15,161

○ Average of $433 per fundraiser

● 1st Place Winner of “You’ve Got Friends”

○ Most P2P fundraisers raising at least $250 each



Branford Early Learning Center,Inc

● 20 Fundraisers raised $6,025

○ Average of $301 per Fundraiser

● 2nd Place Winner of “You’ve Got Friends”

○ 2nd most P2P fundraisers raising at least $250 each



Engaging Potential P2P Fundraisers

Find your existing passionate supporters with big voices 
and strong personal connections to your cause:

● Board Members

● Volunteers

● Lower Capacity Donors

● Major Donors (who have recently made a gift)

● Staff Members

● Friends & Family



Getting Your Fundraisers on Board

Start Early 

● Educate your fundraisers about The Great Give® as early as you can

● Gauge involvement to better understand how your fundraisers like to engage

Be Clear 

● Share your goals for the day and how they can help you reach them

● Set expectations for your fundraisers so they know what to do

Make it Easy 

● Provide a guide or sample content for your fundraisers to use

● Set up a time to meet with them before the day to boost their confidence



Capturing Fundraiser Stories

Motivate your Peer-to-Peer Fundraisers to share their 
stories by asking them these questions:

● What made you decide to make your first gift?

● What do you wish everyone knew about this cause?

● Why do you enjoy giving to our organization? 

● What is your favorite program or service to donate to?

● How do you feel after making a gift to our organization?

● Since you’ve been supporting this cause, is there a 

moment that stands out to you where you truly felt your 

impact?



Motivate Your Fundraisers

Set your fundraisers up for success!

● Create a quick guide with everything they need to know

● Set them up with social media and email templates

● Share The Great Give® graphics with them

● Check in with them before and on the day

● Encourage them to share their personal stories

● Spark friendly competition between your fundraisers



Turning Supporters into Fundraisers

Asking for money doesn’t have to be scary!

● Share their personal connection to your cause

● Speak to the work you do and why it matters

● Be an ambassador for your mission

● Encourage fundraisers to thank their donors



Treat Fundraisers like Major Donors

● Fundraising for your organization is a higher level of 
participation 

● Recognize those who raise a lot for your cause

● Invest in your long term relationship

● Ensure your fundraisers have a great experience 
regardless of how much they raise



Head to www.TheGreatGive.org





Your The Great Give® Dashboard



Setting Up Your Fundraisers
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Setting Up Your Fundraisers



Your Fundraiser’s Toolkit



Your Fundraiser’s Toolkit
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Your Fundraiser’s Toolkit



Your Fundraiser’s Page



Head to your Nonprofit Toolkit for helpful resources!

● Email Templates

● Social Media Posts

● Downloadable Graphics

● Tips and Best Practices

Tools for Success



● Visit Our Help Center 

https://support.givegab.com/ 

● Send us an email at 

CustomerSuccess@givegab.com 

● Chat with GiveGab’s Customer 

Success Team whenever you have 

questions or need a hand

○ Look for the little blue chat bubble!

We’re Here for You!

https://support.givegab.com/
mailto:customersuccess@givegab.com


Questions?


